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DISCLAIMER (1/2)

THIS PRESENTATION AND ITS CONTENTS ARE CONFIDENTIAL AND ARE NOT FOR RELEASE,
TION, PUBLICATION OR IN'WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, TO
ANY OTHER PERSON OR IN OR INTO OR FROM ANY JURISDICTION WHERE SUCH RELEASE,
REPRODUCTION, PUBLICATION OR DISTRIBUTION IS UNLAWFUL. PERSONS INTO WHOSE POSSESSION
THIS PRESENTATION COMES SHOULD INFORM THEMSELVES ABOUT, AND OBSERVE, ANY SUCH
RESTRICTIONS. THIS PRESENTATION IS NOT AN OFFER OR AN INVITATION TO BUY, SELL OR SUBSCRIBE
FOR SECURITIES.
About this Presentation
This. has been L Catterton Asia Corp ("SPAC” or "LCAA”") and Lotus
Technology Inc. [the "Company” or “Lotus Technology”) in connection with a potential business
‘combination involving SPAC and the Company (the “Transaction”). This Presentation is preliminary in
nature and solely for information and discussion purposes and must not be relied upon for any other
purpase.
For the purpase of this notice, “Presentation” shall mean and include the slides that follow, the oral
presentation of the slides by members of SPAC or the Company or any person on their behalf, the
qguestion-and-answer session that follows that oral presentation, copies of this document and any

of similar presentations. This Presentation does not purport to contain all information that may be
required for or relevant to an evaluation of the Transaction. Further, this Presentation should not be
construed as legal, tax, investment or other advice, and should not be relied upon to form the basis of,
or be relied on in connection with, any contract or or decision

¥ou will be responsible for conducting any investigations and analysis that is deemed and

industry and technology, the Company’s dependency of suppliers, cost increases or disruptions
materials and other components , and the global shortage in the supply of semiconductor ch
foregoing list of factors is not exhaustive. You should carefully consider the risks and uncer
described in the “Risk Factors” section of this Presentation and the “Risk Factors” section of th

should consult your own legal, regulatory, tax, business, financial and accounting advisors to the extent
you deem necessary, and must make your own investment decision and perform your own
indegendent investigation and analysis with respect 1o the Transaction, any investment in SPAC and
the in this

SPAC and the Company reserve the right to amend or replace this Presentation at any time but none of
SPAC and the Company, their respective subsidiaries, affiiates, legal advisors, financial advisors or
agents shall have any obligation 1o update or supplement any content set forth in this Presentation or
otherwise provide any additional information to you in conmection with the Transaction should
circumstances, management’s estimates or opinions change or any information provided in this
Presentation become inaccurate.

Confidential Information

materials distributed at, or in connection with, that presentation. By accepting this
participating in the meeting, or by reading the Presentation slides, you will be deemed to have (i)
acknowledged and agreed to the following conditions, limitations and notifications and made the
following and (i} ack d that you the legal and regulatory canctions
attached to the misuse, disclosure or improper circulation of this Presentation.

This Presentation does not constitute (i) an offer or invitation for the sale or purchase of the securities,
‘assets or business described herein or a commitment of the Company or SPAC with respect to any of
the faregoing. or (i} a solicitation of proxy, consent or authorisation with respect to any securities of in

The contained in this and being provided to you solely for the
purpose of assisting you in familiarizing \onursel with SPAC and the Company in connection with the
Transaction. This Presentation shall remain the property of the Company and the Company reserves
the right to require the return of this Presentation [together with any copies or extracts thereof) at any
time. Neither this Presentation nor any of its contents may be disclosed or used for any purposes other
than information and discussion purposes without the prior written consent of SPAC and the Company.
You agree that you will not copy, reproduce or distribute this Presentation, in whole or in part, o
other persons ar eatities at any time without the prior written cansent of SPAC and the Company. Any

respect of the Transaction, and this Presentation shall not form the basis of any contract,
or investment decision and does mot constitute either advice or recommendation regarding any
securities. The Company and SPAC expressly reserve the fight, at any time and in any respect, 1o
amend or terminate this process, to terminate discussions with any or all potential investors, to accept
OF reject any propesals and 1o Negotiate with, or cease NEgONATIONS with, any party regarding a
transaction involving the Company and SPAC. Any offer to sell securities will be made only pursuant to
2 definitive subscription agreement and will be made in reliance on an exemption lmm registration
under the Securities Act of 1933, as amended, and the rules and

or d of any part of this Presentation may result in a viclstion of
the Securities Act.
Forward-Looking Statements
Certain inchuded in this are forward-looking statements. All statements other
than statements of historical fact contained in this Presentation, including statements as to future
results of operations and financial position, planned products and services, business strategy and plans,
objectives of management for future operations of the Company, market size and growth

[collectively, the “Securities Act”), for offers and sales of securities that do not involve a public
offering.

Furthermore, all or a portion of the information contained in this Presentation may constitute material
non-public information of the Company, SPAC and their respective affiliates, and other parties that
may be referred to in the context of those discussions. By your receipt of this Presentation, you
acknowlerdge that applicable securities laws restrict a person from purchasing or selling securities of a
persan with tradeable securities from communicating such information to any ather person under
irc in which it is that such person is likely to purchase or sell such
securities.

Except where otherwise indicated, this Presentation speaks as of the date hereof. The information
‘contained in this replaces and in its entirety, of all prior versions

position and technological and market trends, are forward-looking
statements. Some of these forward-looking statements can be identified by the use of forward-looking
words, including “anticipate,” “expect,” “suggests,” “plan,” “believe,” “intend,” “estimates,” “targets,”
“projects,” “should,” “could,” “would,” “may,” "will,” “forecast™ or other similar expressions. All
forward-looking statements are based upen current estimates and forecasts and reflect the views,
assumptions, expectations, and opinions of SPAC and the Company as of the date of this Presentation,
and are therefore subject to a number of factors, risks and uncertainties, some of which are not
currently knawn to SPAC of the Company. Some of these factars include, but are not limited to: the

pany’s SUCCess in igh markat, the Company's reliance on Geely, the
Company's ability to maintain the “Lotus” brand, the Company's limited number of orders, the
Company's limited number of models, the Company's dependency on consumers’ demand and
willingness for electronic vehicles and passenger vehicles, unforeseen changes of the Company's

spectus on Form F-4 relating to the Transaction which is expected to be filed w
US. Sequrities and Exchange Commission ("SEC”), and other documents filed from time to tin
the SEC. These filings identify and address other important risks and uncertainties that coule
actual events and results to differ materially from those contained in the forward-looking state
In light of these factors, risks and uncertainties, the forward-looking events and circum:
discussed in this Presentation may not oceur, and any estimates, assumptions, expectations, fos
wviews or opinions set forth in this Presentation should be regarded as preliminary and for illu:
purposes only and accordingly, undue reliance should not be placed upon the forward-
statements. SPAC and the Company assume no obligation and do not intend to update or revis:
forward-looking statements, whether as a result of new information, future events, or oth
except as required by law.
Moreover, the Company Operates in a very competitive and rapidly changing environment, ai
risks may emerge from time to time. It is not passible to predict all risks, nor assess the impac
factors an the Company's business or the extent to which any factor, or combination of factol
cause the Company's actual results, parfarmance or financial condition to be materially differes
the expected future results, performance of financial condition. In addition, the analyses of 57
the Company contained herein are not, and do not punport to be, appraisals of the securities, as
Ibusiness of the Company, SPAC or any other entity. There may be additional risks that neithe
nor the Company presently knows or that SPAC and the Company currently believe are immater
could also cause actual results to differ from those contained in the forward-looking statements
forward-looking statements should not be relied upon as representing the Company's or
assessment as of any date subsequent 1o the date of this Presentation. More gererally, SPAC :
Company Caution you against relying on these forward-looking statements, and SPAC and the Co
qualify all of our forward-looking by the v
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DISCLAIMER (2/2)

Industry and Market Data

This Presentation akso contains information, estimates and other statistical data derived from third
party sources including Oliver Wyman, LLC. Such information involves a number of assumptions and
limitations, and due to the nature of the techniques and methodologies used in market research,
‘Oliver Wyman, LLC cannot guarantee the accuracy of such information. You are cautioned not o give
undue weight to such estimates. Neither SPAC nor the Company have commissioned any of the
industry publications or other reports generated by third-party providers that are referred to in this
Presentation. SPAC and the Company may have supplemented such infarmation where necessary,
taking into account publicly available information about other industry participants.

Presentation of Financial Data

The financial information and data contained in this Presentation has not been audited in accordance
with the standards of the Public Company Cversight Board {“PCADE") or prepared in accordance with
Regulation 5-X promulgated under the Securities Act | 5. . such

and data may not be included in, may be adjusted in, or may be presented differently in, any proxy
statement, prospectus or other report or document filed or to be filed or furnished by the Company or
SPAL with the SEC. Neither SPAC nor the Company can assure you that, had the financial information
and data included in this Presentation been compliant with Regulation 5-X and audited in accordance
with PCADB standards, there would not be differences, which differences could be material.

This Presentation includes certain financial information of the Company that has not been audited or
reviewed by the Company's independent auditor. In addition, certain projections or forecasts for the
Company included in this Presentation are based on such unaudited and unreviewed financial
information. Upon completion of the Company auditor's review or audit of the financial information
included in this Presentation, it is possible that changes to the financial information and/for projections
or forecasts included in this Presentation may be necessary. Therefore, undue reliance should not be
placed on such financial information, projections or forecasts.

Use of Projections

This Presentation contains financial forecasts for the Company with respect to certain of its financial
results for the fiscal years 2023-2025 for ilustrative purposes. Neither SPAC'S nor the Company's
independent auditors have audited, studied, reviewed, compiled or performed any procedures with
respect to the projections for the purpose of their inclusion in this Presentation, and accordingly, they
did not express any opinion or provide any other form of assurance with respect thereto for the
purpose of this Presentation. These projections are forward-looking statements and should not be
relied upon as being necessarily indicative of future results. The assumptions and estimates underlying
the prospective financial information are inherently uncertain and are subject to a wide variety of
significant business, economic and competitive risks and uncertainties that could cause actual results
to differ materially from those contained in the prospective financial information. While such
information and projections are necessarily speculative, SPAC and the Company believe that the
preparation of prospective financial information involves increasingly higher levels of uncertainty the
further out the projection extends from the date of preparation. Accordingly, there can be no
assurance that the prospective results are indicative of the future performance of the Company or that
actual results will not differ materially from those in the prosp financial .
The inclusion of prospective financial information in this Presentation should not be regarded as a

representation by any person that the results contained in ncial will be

SPAC in connection with the Transaction. You can find information about SPAC’ di

achieved. All subsequent written and oral forward-looking statements conceming the Company or
SPAC, the Transaction or other matters and attributable to the Company or SPAC or any person acting
on their behalf are expressly qualified in their entirety by the cautionary statements above.

NON-GAAP Financial Measures

This Presentation also includes non-GAAP financial measures, such as EBITDA. Such non-GAAP
measures should be considered only as supplemental to, and not as superior to, financial measures
prepared in accordance with GAAP. SPAC and the Company believe these non-GAAP measures of
financial results provide useful information to management and investors regarding certain financial
and business trends relating to the Company's financial condition and results of operations. SPAC and
the Company believe that the use of these non-GAAP financial measures provides an additional tool for
investors to use in evaluating ongoing operating results and trends in and in comparing the Company’s
financial measures with other similar companies, many of which present similar non-GAAP financial
measures to investors. Management does not consider these non-GAAP measures in isolation or as an
alternative to financial measures determined in accordance with GAAP. These non-GAAP financial
measures are subject to inherent as they reflect the exercise of by

and executive officers and their interest in SPAC can be found in SPAC' Annual Report on Form 1
the fiscal year ended 31 December 2021, which was originally filed with the SEC on March 28,
list of the names of the directors, executive officers, other members of management and emplo
SPAC and the Company, as well as information regarding their interests in the Transaction,
contained in the Registration Statement on Form F-4 to be filed with the SEC by the Co
Additional information regarding the interests of such potential participants in the solicitation |
may also be included in other relevant documents when they are filed with the SEC. You may
free copies of these documents from the sources indicated above.

No Offer or Solicitation

This presentation does not constitute an offer to sell or the solicitation of an offer to b
securities, or a solicitation of any vote or approval, nor chall there be any sale of securities
jurisdiction in which such offer, solicitation or sale would be unlawful prior to registral
qualification under the securities laws of any such jurisdiction. No offering of securities shall by
except by means of a prospectus meeting the requirements of Section 10 of the Securities Acl

about which expense and income are excluded or included in determining these non-GAAP financial
measures.

Additionally, to the extent that forward-looking non-GAAP financial measures are provided, they are
presented on 2 non-GAAP basis without reconciliations of such forward-looking non-GAAP measures
due to the inherent difficulty in forecasting and guantifying cerain amounts that are necessary for
such reconciliation.

Additional Information

In connection with the Transaction, the SPAC will be required to file a preliminary and definitive proxy
statement, which may include a registration statement, and other relevant documents with the SEC.
You are urged to read the proxy statement/prospectus and any other relevant documents filed with
the SEC when they become available because, among other things, they will contain updates to the
financial, industry and other information herein as well as important information about SPAC, the
Company and the Transaction. Shareholders of SPAC will be able to obtain a free copy of the proxy
statement when filed, as well as other filings containing information about SPAC, the Company and the
Transaction, without charge, at the SEC's website located at www.sec.gov.

Participants in the Solicitation

SPAC and the Company, and their respective directors and executive officers may be deemed to be
participants in the solicitation of proxies from SPAC's shareholders in connection with the Transaction
A list of the names of such directors and executive officers and information regarding their interests in
the Transaction will be contained in the proxy statement You may obtain free copies of these
documents as described in the preceding paragraph. The definitive proxy statement will be mailed to
shareholders of SPAC as of a record date to be established for voting on the Transaction when it
becomes available.

Participants in Solicitation

SPAC, the Company and their respective directors, executive officers, other members of management,
and employees, under SEC rules, may be deemed to be participants in the solicitation of proxies from

Trademarks
This Presentation may contain trademarks, service marks, trade names and copyrights of third |
which are the property of their respective owners. Solely for convenience, some of the trade
service marks, trade names and copyrights referred to in this Presentation may be listed with
TM, SM & or * symbols, but such references are not intended to indicate, in any way, that 5P,
Company or the third-parties will not assert, to the fullest extent under applicable law, their ri
the right of the applicable owners or licensors to these trademarks, service marks, trade nam
copyrights.
Meither SPAC, the Company, nor any of their respective directors, officers, employees, af
advisors, representatives of agents, makes any representation o warranty of any kind, exp
implied, as to the value that may be realised in connection with the Transaction, the legal, regu
tax, financial, accounting or other effects of the Transaction or the tmeliness, accur
completeness of the information contained in this Presentation, and none of them shall ha
ligbility based on or arising from, in whole o in part, any information contained in, or omittes
this Presentation or for any other written or oral communication transmitted 10 any person or e
and they expressly disclaim any bility or
for direct, indirect, incidental, exemplary, compensatory, punitive, special, or consequential da
costs, expenses, legal fees, or losses (including lost income or profits and opportunity cc
connection with the use of the informaticn herein,
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RISK FACTORS (1/2)

Risks Relating to Lotus Tech's Business and Industry

1

The automotive market is highly competitive, and we may not be successful in competing in this

industry.

Our reliance on a variety of arrangements with Geely Holding, including agreements related to

research and development, procurement, manufacturing, and engineering, could subject us to

risks.

We may not succeed in continuing to maintain and strengthen our brand, and our brand and

reputation could be harmed by negative publicity with respect to us, our directors, officers,

employees, sharsholders, peers, business partners, or our industry in general.

We have a limited operating history and cur ability to develop, manufacture, and deliver

automobiles of high quality and appeal to customers, on schedule, and on a large scale is

unproven and still evolving.

‘We have not been profitable and had negative net cash flows from operations. If we do not

effectively manage our cash and other liquid financial assets, execute our plan to increase

profitability and obtain additional financing, we may not be able to continue as a going CoNCern.

Forecasts and projections of our operating and financial results relies in large part upon
and analyses devel If these or analyses

prove to be incorrect, our actual operating results may be materially different from those

forecasted or projected.

‘We have received a limited number of orders for Eletre, some of which may be cancelied by

customers despite their deposit payment and online confirmation.

‘We currently depend on revenues generated from a limited number of vehicle models.

Any delays in the manufacturing and launch of the commercial production vehicles in our

pipeline could have a material adverse effect on our business.

Our vehicles are subject to homologations and motor wehicle safety standards and the failure to

acquire homologations or satisfy mandated safety standards in jurisdictions we operate would

materially and adversely affect our business and results of operations.

‘Our future growth is dependent on the demand for, and upon consumers’ willingness to adopt

lusury electric vehicles, which is assaciated with consumers’ demand for automobile and luxury

vehicles, and adoption of new energy vehides.

Our sales depend in part on our ability to establish and maintain confidence in our business

prospects among consumers, analysts and others within our industry.

‘Our industry and its technology are rapidly evolving and may be subject to unforeseen changes.

Developments in altermative technologies or improvements in electric vehicles technology may

materially and adversely affect the demand for owr electric vehicles.

We are subject to risks with driving logy and uncertain and

‘evolving regulations pertaining autonomous driving in jurisdictions we operate.

We are dependent on suppliers, many of whom are our single source suppliers for the

components they supply

‘We could experience Cost inCreases or disruptions in supply of raw materals or other

camponents used in our vehicles.

24

f PRC by foreign investors, which could make it more difficult fc

The global shortage in the supply of semiconductor chips may disrupt our and
adversely affect our business, results of operations, and financial condition.
We plan to expand our business and 1o various in which

we do not currently operate and where we have limited operating experience, all of which
EXPOSES US 10 business, regulatory, political, operational and financial risk.

We may be unable to adequately control the costs associated with our operations.

If we fail to manage our growth effectively, we may not be able to market and sell our vehicles
successfully.

Our business plans require a significant amount of capital. In addition, our future capital needs
may require us to obtain additional equity or debt financing that may dilute our shareholders or
introduce covenants that may restrict our operations or our ability to pay dividends.

i our suppliers fail to use ethical business practices and comply with applicable laws and
regulations, our brand image could be harmed due to negative publicity.

We may not be able to expand our physical sales network cost-efficiently. Dur distribution
model is different from the currently mode! for and its
long-term visbility is unproven.

Our vehicles may not perform in line with customer expectations and may contain defects.

Risks Relating 1o Doing Business in China

i

Failure to meet the PRC government's complex regulatory requirements on and significant
oversight over our business operation could result in a material adverse change in our
operations and the value of our securities.
We may be adversely affected by the and changes in of
mainland Chinz on automotive as well as internet-related businesses and companies.
The approval of and filing with the CSRC or other PRC government authorities may be required in
with this Business o our listing under laws of mainland China, and, if so
required, we cannot predict whether or when we will be able to obiain such approval or
complate such filing. and even if we obtain such approval, it could be rescinded. Any failure to or
delay in obtaining such approval or complying with such filing requirements in relation o
offering. or a rescission of such approval, could subject us to sanctions imposed by the CSRC or
other PRC government authorities.
The PCADE had historically been unable to inspect our auditor in relation to their audit work.
Our securities may be prohibited from trading in the United States under the Holding Foreign
Companies Accountable Act, or the HFCAA, if the PCAOB is unable to inspect or investigate
completely auditors located in China. The delisting of our securities, or the threat of their being
delisted, may materially and adversely affect the value of your investment.
Additional disclosure requirements to be adopted by and regulatory scruting from the SEC in
response 1o risks related to companies with substantial operations in China, which could
increase our compliance costs, subject us to additional disclosure requirements, and/or suspend
or terminate our future securities offerings, making capital-raising more difficult.
China's M&A Rules and certain other regulations establish complex procedures for certain

o
jpursue growth through acquisitions in China.

Substantial uncertainties exist with respect to the interpretation and implementation ol
enacted 2010 PRC Foreign lnvestment Law and its Implementation Rules.

Regulation of loans to and direct investment in PR entities by offshore holding compan
governmental control of currency conversion may delay or prevent us from making loar
make additional capital to our PRC which could materia
adversely affect our liquidity and our ability to fund and expand our business.

We may rely on dividends and other distributions on equity paid by cur PRC subsidiaries *
any cash and financing requirements we may have, and any limitation on the abdity of ¢
subsidiaries to make payments to us could have a material and adverse effect on our at
conduct our business.
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RISK FACTORS (2/2)

Risks Relating to Intellectual Property and Legal Froceedings
1 We may need to defend ourselves against intellectual property right infringement,

misappropriation, or other claims, which may be time-consuming and would cause us to incur
substantial costs.

2. ‘We may not be able to prevent others from unauthorized use of our intellectual property,
which could harm our business and competitive position.

3. 'We may not be able to adequately obtain or maintain our proprietary and intellectual
[property rights in our data or technology.

4. As our patents may expire and may not be extended, our patent applications may not be

granted, and our patent rights may be contested, circumvented, invalidated, or limited in
scope, our patent rights may not protect us effectively. In particular, we may not be able to
prevent others from developing or exploiting competing technologies, which could materially
and adversely affect our business, financial condition, and results of operations.

5. In addition to patented we rely on our proprietary technologies,
trade secrets, processes, and know-how.

Risks Relating to LCAA and the Business Combination

1 LCAA's current directors’ and executive officers’ affiliates own LCAA Shares that will be
warthless if the Business Combination is not approved. Such interests may have influenced
their decision to approve the Business Combination,

2 The process of taking a company public by means of a business combination with a special
puipose acquisition company is different from taking a company public through a traditional
initial public offering and may create risks for LCAN's unaffiliated investors.

3. The Committee on Foreign Investment in the United States (“CAIUS”) may delay, prevent, or
impase cond on the Business C

4. The Founder Shareholders agreed to vote in favor of the Business Combination, regardless of
how LCAK Public Shareholders vote.

5. LA is dependent upon its directors and officers and their loss could adversely affect LCAR's

ability to complete the Business Combination.

The foregoing summarizes certain of the general rigks related to Lotus Tech and LCAA, and such list is
not exhaustive. The foregoing list has been prepared solely for purpose of assisting interested parties
in making their own evaluation with respect to the Business Combination and not for any other
purpose. You should carefully consider these risks and uncertainties together with the other available
information and should carry out your own diligence and consult with your own financial and legal
advisors. A more expansive description of the key risk factors will be filed with the SEC as part of the
Form F-4 registration statement referred to above and in subsequent filings with the SEC, and such risk.
factors will be more extensive than, and may differ significantly from, the above summary.
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Qingfeng Feng
Chief Executive Officer,
Lotus Group &
Senior Vice President,
Geely Holdings Group

Alexious Lee
Chief Financial Officer,
Lotus Group &
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FIAT China |

Mike Johnstone
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Lotus Group
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Head of Marketing & Brand at
5

Former Interna
Marketing Opera
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Maximilian Szwaj
Vice President,
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Managing Director, LTIC

Engineering, Innova
Ferrari
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President, LCAA &
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L CATTERTON =T TED PARTNER TO VISIONARY ENTREPRENEURS AND LEADING CONSUMER BUSINESSES

CATTERTON

Selected L Catterton Portfolio Companies?

Founded Equity capital under

1989 ~US$33bn | GENTLEMONSTER pmudmerio W

management

250+ 17 BIRKENSTO(K FLASH (g)HEarrianc

Investments Offices globally

& TS
A leading global consumer-focused investment firm with approximately US533bn of ETRAc EVERLANE 7C
equity capital under management, investments in over 250 consumer companies | S GENKI FOREST
and more than 200 investment and operating professionals across 17 offices | i

Focused exclusively on building iconic and enduring consumer brands since | ;
founding in 1989 b a &S h GAN N I m’RXCEL

Strategic relationship with LVMH, the world’s largest luxury conglomerate with 75+
distinguished brands

Leveraging deep consumer insights and extensive operating capabilities to help : : I { I I @
.

build iconic brands and create significant shareholder value | 5 RETORATION HALYRARE OUTDOORS
-




GEELY HAS A PROVEN TRACK RECORD IN TRANSFORMING AND ACCELERATING THE GROWTH OF AUTO BRAN

Geely’s auto brand development track record Examples of growing and accelerating auto brands

2004
Geely Auto - the first Chinese
automaker d on HKEX i
of Volvo Car
Corporation from Ford

Motor Company
high-end Lynk & Co g

LANKL&CO
2017
Acquired 8.2% stake and 15.
voting rights in Volvo AB and
became the single largest
shareholder

vorso

2010

Acquired
Korea

2022

Lotus Tech launched Eletre, its £ .

first lifestyle luxury BEV® SUV i




A STRATEGIC PARTNERSHIP WITH INSTRUMENTAL SUPPORT FROM GEELY AND L CATTERTON

Asset light and scalable

Built upon the experience, technology and Icnr_\ic brand and

scale of Geely heritage
Pioneer in advanced
auto technology
Global distribution
network

Fully-electric product

inl
Strong foundational support from Geely portfolio Consumer insights and brand building expertise
from L Catterton

Architecture development Consumer insights

=
Manufacturing capabilities Brand building expertise M‘TON

Procurement & supply chain Strategic relationships with LVMH
Incubation and human and Financiere Agache (formerly
capital support known as Groupe Arnault)

Capital markets credibility

vith ICE model production ending i




EXECUTIVE SUMMARY

Early mover in the modern sustainable luxury BEV market
Lotus Tech targets the most attractive price segment and key regions within the global luxury BEV market

Iconic brand with racing heritage
Leading sports car brand signifying innovation, driving performance and engineering prowess

Proprietary next-generation technology built on world-class R&D capabilities
Pioneering powertrain, design and software technologies that are best placed for the BEV transformation

Asset-light business model supported by Geely ecosystem
Proven asset-light model evidenced by Geely’s successful track record of seeding multiple BEV brands with attractive
financial profiles

Unrivalled focus on sustainability targeting fully-electric product portfolio
Target to be carbon-neutral by 2038

Luxury retailing experience and digital-first, omni-channel sales model

Premium stores in high-footfall locations combined with omni-channel sales model to provide personalised and
exclusive service

Global, experienced and visionary leadership

Pioneering, tech-forward and design-led executive team




BUSINESS OVERVIEW




ICONIC BRAND & HERITAGE

ESTABLISHED BRITISH BRAND
RACING HERITAGE WITH SUPERIOR AERODYNAMICS

PIONEER IN LIGHTWEIGHT TECHNOLOGY

roll outs are all BEV m

PERFORMANCE

DESIGN

ENGINEERING

MODERN SUSTAINABLE LUXURY BEV

EARLY MOVER IN THE LUXURY LIFESTYLE BEV SEGMENT

LEADER IN ADVANCED TECHNOLOGY

FULLY-ELECTRIC PORTFOLIO*




AN INTEGRATED GLOBAL PLATFORM

4 R ~240K

CORE REGIONS! 3 EXISTING MODELS CARS EXPECTED TO BE SOLD
+3 DEVELOPING MODELS? BY 2025°

BORN BRITISH,
LOTUS CARS RAISED GLOBALLY US TECHNOLOGY

UK-BASED SPORTS CAR HERITAGE NEW LIFESTYLE BEV-FOCUSED PLATFORM

ENGINEERING EXCELLENCE LOTUS GLOBAL SALES AND DISTRIBUTION

ACQUIRED BY GEELY (51%) IN 2017 FOUNDED IN 2021 AS PART OF “VISIONB0O"

100%

BEV PORTFOLIO?
Source: Company infarmation, anagement estimates

mpletion vildup of the global
mbin r which a subsidi;




VISION8O: A LONG-TERM BUSINESS TRANSFORMATION STRATEGY

Dedicated to transforming the Lotus brand to an all-electric, intelligent and luxury mobility provider before the Company’s 80 anniversa

TRANSFORM EXPAND BROADEN

1 sports car
1 all-electric sports car
1SUV BEV
1 sedan BEV

3 all-electric sports cars
2 SUV BEVs
1 sedan BEV

Auto-related growth Technology-related growth Ecosystem-related growth

Build dist dr ume, £ vi ] machine

s management estimates

cted to be launched by Lotus UK and Lotus Tech




PRODUCT PORTFOLIO LEADING THE MODERN SUSTAINABLE LUXURY BEV MARKET

Launch / delivery year MSRP (USS)! Exp. annual sales volu

Fa‘gﬁizons o 2019 /2023 2,200,000+ 25

Emira* 2021/ 2022 85,000+

{ICE Sports car)

2022 / March 2023 100,000+ 40k-50k

Type 133 2023 [ 2024 100,000+ 30k-40k
&- {BEV Sedan)

Type 134 2024 / 2026 80k-90k
(BEV SUV)
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2025 / 2027 95,000+ 10k-15k




USS100K+ <20 min 905 hp? 2.95s:
AVERAGE MSRP CHARGING SPEED 675KW 0-100 KM/H
(10-80% CHARGE) 0-62 MPH

e Test Procedure




UNPARALLELED SELF-DEVELOPED TECHNOLOGICAL CAPABILITIES

Electrical Performance Architecture (EPA)

Five 360 ° perception coverage

Deployable LiDAR technology

Self-developed software system for cognition, decision-making, design
and control algorithm

I

800V EPA designed and created by Lotus

Easily adaptable design

Integrated systems and vehicle dynamics

Advanced Driver Assistance System (ADAS)
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CELEBRATE 75TH ANNIVERSARY WITH ELETRE’S FIRST DELIVERY

Completion of the first delivery of Eletr
on 29 March 2023, the Lotus Day

Celebrate the 75'" anniversary of the
Lotus brand at the Shanghai
International Circuit F1 track; the ‘Lotus
Yellow’ lit up in 7 metropolitan cities as
part of the celebration

A captivating evening where 600+
customers and VIP guests enjoyed the
dynamic displays of Lotus BEV models
and classic Lotus models that showcase
the brand'’s iconic heritage




DEMAND AND EXTENSIVE GLOBAL FOOTPRINT

17,000+ 150k

Global cumulative orders of Eletre and Production capacity* of Wuhan facility
Emira as of 30 June 2023 Start of production (SoP) in Q4 2022

Orderbook Production

190+

Global retail stores as of 30 June 20232

Distribution




INVESTMENT HIGHLIGHTS




EARLY MOVER IN THE MODERN SUSTAINABLE LUXURY BEV MARKET

Lotus Tech is leading the electrification transformation of the fast-growing luxury car segment (>USS80k)

Lotus Tech is well positioned to
address the luxury BEV market,
which is expected to grow at a

CAGR of 35% from 2021 to 2031

Fast growth in global luxury BEV
market is driven by long-lasting
sustainability awareness, and
favourable policies phasing out ICE
sales in the coming decade, e.g.,
Norway by 2025, 10 countries (incl.
UK, Netherlands, etc.) by 2030 and
4 more countries including China to

follow by 2035

2. BEV and non-BEV

Luxury car segment is expected to outgrow the overall
car market...
volume by band (unit, k

Global car market (BEV + non-BEV) s

B > Usss0k (luxury ¢
<US$80k

egment)

Non-luxul

|_____-,' Luxury

...driven by rapid BEV transformation
Global luxury car market (BEV + non-BEV) sal

O BEV penetration®

B Luxury BEV W Luxury non-BEV

es volume (uni

2031E




EARLY MOVER IN THE MODERN SUSTAINABLE LUXURY BEV MARKET

Lotus Tech’s target price segment is the largest volume contributor in the luxury BEV segment...

Lotus Tech’s target price segment (US$80-149k) is the largest ..and is strategically positioned in all key regions that drivg
volume contributor in the luxury BEV segment... fast growths
Global car market (BEV) sales volume by price band (unit, k) Global luxury car market (BEV) sales volume by region (unit, k)
Customers within the luxury
~ Tl >US$150k I china
Il Europet?
U.s.

segment who would like to switch
from ICE to BEV are faced with the CAGR

('21A-31E)
lack of product offerings I row

Lotus Tech’s first mover advantage
perfectly addresses such market

opportunity

Lotus Tech targets the largest price
segment (>85%) within global
luxury BEV market in the next

decade
031E

B «ey target of Lotus Tech




EARLY MOVER IN THE MODERN SUSTAINABLE LUXURY BEV MARKET

...however, the global luxury BEV market is currently underserved and Lotus is well-positioned

Comparison of global luxury vehicle models

BEV models: c.10

X6, X7,
Model X, § ] { 7-Series, 8-Series

EQE, EQS

Cayenne (Coupe),
Panamera, 911

Taycan
DBX, Vantage

GLE (Coupe),
GLS, 5-Class

VA Levante,
W
MASERAT1 Quattroporte

Range Rover

Urus,
Huracan




FULLY-ELECTRIC PRODUCT PORTFOLIO?

Heading the electrification wave among all global luxury automakers
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Transformation to fully-electric portfolio




'S LAUNCH OF ITS BEV MODELS IS AHEAD OF THE COMPETITION

Launch | 2022 E-segment SUV peer group! model, launch year Gen 2 Launch | 2028
2025

Eletre & DBX, 2025 &ﬁ Cayenne, 2026
(E-segment SUV)

~ge Audi Artemis, 2025 ]

Launch | 2023 E-segment sedan peer group® ? model, launch year Gen 2 Launch | 2029

Type 133 Panamera, 2027
(E-segment Sedan)

Launch | 2024 D-segment SUV peer group® model, launch year
| 2024

Type 134
(D-segment SUV)

can, 2024

2, Aston Martin, Bentley, Lamborghini and Land
25 W LOT




LEADING PRODUCT PERFORMANCE AGAINST CORE COMPETITOR MODELS

Lotus Eletre §
MSEP, EME 28,000

Driving
[

Electrification

Traditional
metrics

Competitive performance

established MNCs

<+ Qo
MB EQE SUV AMG BMW (X MED Audl S08 etron Porsche Tayean GTS

596,900 1,392,000
4553

harg
from Autohome

Tesla Model X Plaid i HiPhi X Flagship
1,039,500 800,00
5,057

Polestar 3 1R
Performance




ICONIC BRAND WITH RACING HERITAGE

Leading sports brand signifying innovation, driving performance and engineering prowess

1957 1960 1963 1963 1965 78 2008
Lotus Eleven Type 18 Type 25 Lotus Cortina Type 38 Lotus Sunbeam Tesla Roadster?

First INDY 5 ory i structors’
p

hampicn:

FlA Formula 1 Le Mans
Grand Prix

Wins

from Lotus production line

019

Lotus

brand of th

20

Lotus Evija




PROPRIETARY NEXT-GENERATION TECHNOLOGY BUILT ON WORLD-CLASS R&D CAPABILITIES

Integrated systems and vehicle dynamics powered by Lotus 800V EPA

Hyper Intelligent EE
Chassis & Dynamics EDS Motor & E-drivetrain Battery System Architecture Connectivity Super Charging

=i ;

[




PROPRIETARY NEXT-GENERATION TECHNOLOGY BUILT ON WORLD-CLASS R&D CAPABILITIES

ADAS upgradeable through embedded L4 hardware capabilities and Over-The-Air software updates

Hardware embedded E2E Platform capability|

State of th
hard

ge millimeter
radars, 12 ultrasonic radars

Perception coverage Racetrack-level testing
with LiDAI

and

system) redefining travel s - s
omputing power

g

500 - 1000 TO
by dual NVIDIA Orin




PROPRIETARY NEXT-GENERATION TECHNOLOGY BUILT ON WORLD-CLASS R&D CAPABILITIES

World-class, intuitive and seamless connected experience through Lotus’s intelligent cabin infotainment system

LOTUS Hyper OS

Graphic processing powered by ¢
Qualcomm 8155 chips

Superior graphic rendering
Intuitive control interface
Data-driven user experience

Global OTA updates on software
APPs

LOTUS TECH — KEF — DOLBY ATM
provides the ultimate immersive
sound system

y information
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ASSET-LIGHT BUSINESS MODEL SUPPORTED BY GEELY ECOSYSTEM

Synergistic businesses with independent governance structures

Strong bond

ually beneficial partnership

Independently governed

Iconic, prestigious brand Procurement and supply chain
Pioneer in advanced auto technology Manufacturing support
Well-balanced global distribution presence Incubation and human capital support

The only Geely-affiliated brand with sports car DNA Ancillary revenue to Geely’s group of companies

information




ASSET-LIGHT BUSINESS MODEL SUPPORTED BY GEELY ECOSYSTEM

Backed by Geely’s industry-leading production capability

BEV production facility® in Wuhan,
China opened in 2022

Contract manufacturing by Geely

Designed maximum annual capacit]
150,000 units

Highly automated production with
superior flexibility

~3 km track with 16 turns enables
to 230 kph straight-line driving




UNRIVALLED FOCUS ON SUSTAINABILITY TARGETING FULLY-ELECTRIC PRODUCT PORTFOLIO

Targeting carbon neutrality by 2038 (scope 1, 2 & 31)

to SDGs

Product plans Green factory? Material science & design

First traditional luxury auto brand expected Photovoltaic power generation system with —  Redefine luxury by using circular materials
to achieve 100% BEV production by 2027 expected capacity >16mn kWh in 2023 to minimize environmental impact, with
vehicle recyclability of ~80%

ICE production ending in 2026 Target 100% renewable energy usage by

5 of the company but eccur from not owned or cor




ADHERENCE TO INTERNATIONAL ESG STANDARDS

Lotus launched its new CSR! programme ‘Driving Change’ in 2021 aligned to its Vision80 strategy

Contribution to 5DGs

=4 § =

Governance

US LOT - the global Lotus colleagues - at the heart of global sustainable growth Adherence to the highest standards of corporate governance

Safety and inclusion of customers and communities

Commitment to being an ethical and transparent company

Advancement of equal education and automobility technology through college Dedicated Directors and ESG Management Committee

sponsorship and R&D project partnership

A-

ESG Rating?

514 listed compani
varded A- rating or abov

ance level and overall ESG risk are evaluated based on the ESG rating methodology of non-listed companies




LUXURY RETAILING EXPERIENCE AND DIGITAL-FIRST, OMNI-CHANNEL SALES MODEL

Premium stores in high-footfall locations providing personalised and exclusive service...

Customisable through global
direct sales digital platform

RSVP parking reservation
and flash charge

Tailor-made service and
assistance

RSVP test-driving session(s)

Digital payment system and
aftersales service
reservations

y information

o
e

Online configuration

<P
-—
—
|

Entry into store

RSVP test driving




LUXURY RETAILING EXPERIENCE AND DIGITAL-FIRST, OMNI-CHANNEL SALES MODEL

...enabled by digital-first, omni-channel sales model...

Lotus’ retail strategy will be supported by an omni-channel model

Digital-centric, immensely flexible and scalable in response to individual market and customer requirements

| !
2 “1&‘.'

e —

= CO-MARKETING RSVP
PURCHASE & TRADE-IN CUSTOMISATION BT PRIME FAST CHARGE

CO-BRANDING

EVENTS

MOTORSPORTS
AFTERMARKET
SOFTWARE




LUXURY RETAILING EXPERIENCE AND DIGITAL-FIRST, OMNI-CHANNEL SALES MODEL

...to cover prime locations globally with existing and newly-built hybrid model

China?
* 52 existing stores
* 100 stores by 2025

North America®:3
* 44 existing stores
* 80 stores by 2025

ROW™. 3
* 30 existing stores
* 45 stores by 2025

Europe? 3
* 67 existing stores
= 105 stores by 2025

ralia, the Middle East, South Africa and parts




6 LUXURY RETAILING EXPERIENCE AND DIGITAL-FIRST, OMNI-CHANNEL SALES MODEL

A balanced adoption of various sales models

Self-owned

Selected flagship stores in tier-1 cities

Lo d in strategically important, high-
population cities across the world. i.e., London,
Paris, Shanghai

Primary customer and brand experience centres

Partnership?

Strong ties with partners who have experience with
the Lotus brand
Ability to scale up fast

Asset light model - capex, fixed and operating cost
borne by the partner

Distributor

Leveraging ex g relationship with distributors =
transferring Lotus UK's ng distributor network
to Lotus Tech?

Distributors bear the inventory cost

Asset light model

with Lot




GLOBAL, EXPERIENCED AND VISIONARY LEADERSHIP

Pioneering, tech-forward and design-led executive team

Daniel Li
Lotus Group Chairman & Geely Holding Group CEOQ

Previous Experience:
— GM at Cummins Generator Technologies China
dent & CFO at

Maximilian Szwaj
Lotus Tech Vice President & Managing Director

Qingfeng Feng
Lotus Group CEO & Senior Vice President of Geely
Holding Group

Previous Experience:
— CFOant at Zhejiang Geely Auto
— GM at Geely Auto ales

g
oy

Lotus Tech Managing Director of Research Institute

nager o

at Geely Auto Research

Alexious Lee
Lotus Group CFO & ESG Committee Executive
Chairman

Jingbo Mao
Lotus Tech China President

erience:
President of Asi

Milke Johnstone
Lotus Group Chief Commercial Officer

Internati
at Harley-D:

Ben Payne
Lotus Tech Chief Creative Officer




FINANCIAL OVERVIEW
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THE COMBINATION OF A MASSIVE MARKET, ADVANCED TECHNOLOGY AND A WORLD CLASS TEAM

3 O O+ stores! 3 + 3 models?

Continuous and well-balanced Strong pipeline by
global expansion by 2025E 2027E

~150% CAGR NUS$82 ol $8-6bn ~21% S 23%

Revenue growth Attractive business outlook 2025E gross margin?
2023E-2025E 2025E targeted revenue

Ernira and
e higher aftes A e & 5 e are relatively stable;




STRONG TOP-LINE GROWTH DRIVEN BY MODEL PIPELINE AND INTERNATIONAL EXPANSION

Four models expected to power 147% CAGR volume growth... ...with China market contributing ~35% and other global markets
1 contributing to the rest .
Unit, k (23-256) Unit, k (23-25€)

2023E 2024E 2025 023 2024E

H Eletre W Type 133 M Emira W China M Europe




UMMARY FINANCIAL FORECAST

Topline expected to grow at a ~150%
CAGR in 2023E — 2025E, as Lotus Tech
launches Type 133, and Eletre and Emira

continue to ramp up

Gross margin expected to improve to
~21% — 23% in medium-term 2025,
driven by improvement in operational
efficiency and economies of scale as

delivery volume ramps up

Target EBITDA to turn positive with
margin >5% by 20253

USS billion!:2

Revenue

Gross profit

Gross margin

~14.0% — 16.0

~21.0% —23.0%




TRANSACTION OVERVIEW AND VALUATION




DE-SPAC OVERVIEW

Transaction

Structure

Valuation

Capital

Structure

Lotus Tech has entered into a definitive business combination agreement ("BCA") with L Catterton
Asia Acquisition Corp (NASDAQ: LCAA). Upon completion of the proposed business combination
transaction, Lotus Tech will become a publicly-listed company.

In connection with the parties’ entry into the BCA, Lotus Tech and Lotus UK (or their applicable
subsidiaries) have also entered into the following agreements:

= Master Distribution Agreement pursuant to which a subsidiary of Lotus Tech has been appointed
the global distributor for Lotus UK

= Put option agreements with existing shareholders of Lotus UK pursuant to which each of such
shareholders will have the right to require Lotus Tech to acquire such shareholder's stake in Lotus
UK at pre-agreed price and upon satisfaction of certain pre-agreed conditions at a future date

The combined company will be responsible for sales and marketing for both Lotus BEV and ICE and
existing shareholders of Lotus UK will have the right to require the combined company to purchase
their stake in Lotus UK in the future

Pro forma fully-diluted enterprise value of US$5.6bn, implying ~0.9x 2024E revenue and ~0.7x
2025E revenue

Current Lotus Tech shareholders will roll 100% of their equity interest into the pro forma company,
and retain approximately 87.3% ownership? post transaction

me an implicit value of

details




Pro forma equity value of US$6,301mm and pro forma enterprise
value of US$5,573mm, which implies EV multiples of ~0.9x 2024E
revenue and ~0.7x 2025E revenue

As of April 28, 2023, Company has entered into agreements with
strategic partners and business partners for a total investment
amount of approximately $122 million. Company will continue to
seek to raise additional financing prior to closing of the business
combination

To better align long-term incentives, LCAA Sponsor has agreed to
subject 30% of the Sponsor Shares to earn-out and forfeiture
arrangements tied to Sponsor affiliates' participation in the PIPE
financing and strategic partnerships with Lotus Tech

Lotus Tech shareholders will roll over 100% of their equity interest
into the pro forma company and retain approximately 87.3%
ownership post-transaction

Proceeds to be used for further product innovation, next-
generation automobility technology development, global
distribution network expansion and general corporate purposes

31 March -
rights for a pro rata

INDICATIVE TRANSACTION TERMS AND STRUCTURE

Estimated sources and uses

USS million

Sources

Existing Lotus share ity
LCAA trust

Pre-closing inves

Total

Pro forma valuation
USS million

Base share price at merger

PF shares outstanding (mm)
Pro forma equity value®

Plus: debt®

Les ting cash bala

Less: net cash to balance sheet

Pro forma enterprise value

Uses

U5$10.00

otus shareholders

630 reholders

6,301

sor and independent directo

Jingkai fund

participatic he P

stors and others




ATTRACTIVE ANTICIPATED ENTRY VALUATION WITH SIGNIFICANT DISCOUNT TO PEERS

EV/Sales
2024E/2025E

u B 2024E
Average

estimates, FactSet as of 21 July 2023




SIGNIFICANT TOPLINE GROWTH EXPECTED GIVEN TOTAL MARKET OPPORTUNITY AND ATTRACTIVE MARGIN
PROFILE

Revenue CAGR
2023E-2025E

Gross margin
2024E/2025E

EBITDA margin
2025E

Luxury OEMs
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ICONIC BRITISH RACING LEGEND WITH OVER SEVEN DECADES OF TRADITION

1948-1960 1970s-1980s 1983-1996 2000s-2010s 2018-present

L ic L

1960s5-1970s




SPORTS CAR

ll-electri the core principles and Lotus DNA
rsof 5 car design and engineering

AERODYNAMIC

The Evija-derived ael n ide air over and through
speed

suv

COMFORT

The Eletre B vel. The performance-
orie 5 ght, using ultra-premium material.




FIRST CLASS




REFINED ELEGANCE

nfotainment pl

The Eletre operating
, updatabl irelessly




ELETRE OFFERS THE BEST PRICE-TO-VALUE PROPOSITION AMONG PEERS

Leading performance on acceleration, horsepower, and torque with a competitive price

Model Eletre S+! - Cayenne 3.0T : Urus 4.0TV8B S

Pricing

(USS k) 127

Powertrain type

0-100km acceleration (s)

Horsepower (hp)

Torque (Nm)

Driving range
(WLTP, km)

ation
d in China, with more premium configuration than Eletre S
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LOTUS DRIVER CHAT
: .

Lotus booth attracted over 100,000 visitors at Auto Shanghai 2023,
one of the leading international automotive exhibitions and the first
one held in China after the COVID-19 pandemic

A self-developed Flash Charging Robot was introduced,

demonstrating Lotus cutting-edge luxurious 480kw fast charging
solution

Eletre was displayed along with Evija, Emira and Eleven, exemplifying
Lotus' modern, luxurious and sustainable features and rich sportscar
heritage

ss M LOT




THE WORLD'S FIRS
-

. -
S

200mph
(320 KM/H)
MAX SPEED

1,700Nm 1,88 7ke 1,800kg 2,000 hp
TORQUE (WITH LIGHTWEIGHT BEV

DOWNPOWER
TORQUE VECTORING)

9.1s
1,500KW DELIVERED

0-186 MPH
THROUGH 4 MOTORS 0-300 KM/H
as launched and manufactured by Lotus UK




LOTUS EMIRA: THE MOST /

BEST PERFORMANCE

THE

MOTOR
AWARDS

2022

SPORTS CAR OF THE YEAR

180mph =" 420Nm 4.58

290 KM/H ; \ TORQUE 0-62 MPH
MAX SPEED 0-100 KM/H

ompany information
ira was launched and manufactured by Lotus UK




L CATTERTON HAS AN INCREDIBLE TRACK RECORD OF CONNECTING ICONIC BRANDS

* L Catterton played a crucial role in enacting the collaboration betwed
GENTLE MON STEH X F E N D I Birkenstock and Dior
cap
qu raftsi

DIOR BY BIRKENSTOCK

BIRKENSTOCK

* L Catterton’s strategic relationship with LVMH enabled it to facilitate the Combining functi ly pays tribute to
collaboration between Gentle Monster and Fendi ‘

- Public information




www.group-lotus.com

All contents contained in this
document are owned by Lotus.

© Lotus 2023




Forward-Looking Statements

This document contains forward-looking statements within the meaning of Section 27A of the U.S. Securities Act of 1933, as amended (the “Securities Act”), and Section 21E of the U.S. Securities Exchange Act of 1934, that are based
on beliefs and assumptions and on information currently available to Lotus Technology Inc. (“Lotus Tech”) and L Catterton Asia Acquisition Corp (“LCAA”). All statements other than statements of historical fact contained in this
document are forward-looking statements. In some cases, you can identify forward-looking statements by terminology such as “may”, “should”, “expect”, “intend”, “will”, “estimate”, “anticipate”, “believe”, “predict”, “potential”,
“forecast”, “plan”, “seek”, “future”, “propose” or “continue”, or the negatives of these terms or variations of them or similar terminology although not all forward-looking statements contain such terminology. Such forward-looking
statements are subject to risks, uncertainties, and other factors which could cause actual results to differ materially from those expressed or implied by such forward looking statements.

These forward-looking statements are based upon estimates and assumptions that, while considered reasonable by LCAA and its management, and Lotus Tech and its management, as the case may be, are inherently uncertain. Factors
that may cause actual results to differ materially from current expectations include, but are not limited to: (1) the occurrence of any event, change or other circumstances that could give rise to the termination of definitive agreements
with respect to the proposed business combination between LCAA, Lotus Tech and the other parties thereto (the “Business Combination™); (2) the outcome of any legal proceedings that may be instituted against LCAA, the combined
company or others following the announcement of the Business Combination and any definitive agreements with respect thereto; (3) the amount of redemption requests made by LCAA public shareholders and the inability to complete
the Business Combination due to the failure to obtain approval of the shareholders of LCAA, to obtain financing to complete the Business Combination or to satisfy other conditions to closing and; (4) changes to the proposed structure
of the Business Combination that may be required or appropriate as a result of applicable laws or regulations or as a condition to obtaining regulatory approval of the Business Combination; (5) the ability to meet stock exchange listing
standards following the consummation of the Business Combination; (6) the risk that the Business Combination disrupts current plans and operations of the Company as a result of the announcement and consummation of the Business
Combination; (7) the ability to recognize the anticipated benefits of the Business Combination, which may be affected by, among other things, competition, the ability of the combined company to grow and manage growth profitably,
maintain relationships with customers and suppliers and retain its management and key employees; (8) costs related to the Business Combination; (9) risks associated with changes in applicable laws or regulations and Lotus Tech’s
international operations; (10) the possibility that Lotus Tech or the combined company may be adversely affected by other economic, business, and/or competitive factors; (11) Lotus Tech’s estimates of expenses and profitability;

(12) Lotus Tech’s ability to maintain agreements or partnerships with its strategic partner Geely Holding and to develop new agreements or partnerships; (13) Lotus Tech’s ability to maintain relationships with its existing suppliers and
strategic partners, and source new suppliers for its critical components, and to complete building out its supply chain, while effectively managing the risks due to such relationships; (14) Lotus Tech’s reliance on its partnerships with
vehicle charging networks to provide charging solutions for its vehicles and its strategic partners for servicing its vehicles and their integrated software; (15) Lotus Tech’s ability to establish its brand and capture additional market share,
and the risks associated with negative press or reputational harm, including from lithium-ion battery cells catching fire or venting smoke; (16) delays in the design, manufacture, launch and financing of Lotus Tech’s vehicles and Lotus
Tech’s reliance on a limited number of vehicle models to generate revenues; (17) Lotus Tech’s ability to continuously and rapidly innovate, develop and market new products; (18) risks related to future market adoption of Lotus Tech’s
offerings; (19) increases in costs, disruption of supply or shortage of materials, in particular for lithium-ion cells or semiconductors; (20) Lotus Tech’s reliance on its partners to manufacture vehicles at a high volume, some of which
have limited experience in producing electric vehicles, and on the allocation of sufficient production capacity to Lotus Tech by its partners in order for Lotus Tech to be able to increase its vehicle production capacities; (21) risks related
to Lotus Tech’s distribution model; (22) the effects of competition and the high barriers to entry in the automotive industry, and the pace and depth of electric vehicle adoption generally on Lotus Tech’s future business; (23) changes in
regulatory requirements, governmental incentives and fuel and energy prices; (24) the impact of the global COVID-19 pandemic on LCAA, Lotus Tech, Lotus Tech’s post business combination’s projected results of operations, financial
performance or other financial metrics, or on any of the foregoing risks; and (25) other risks and uncertainties set forth in the section entitled “Risk Factors” and “Cautionary Note Regarding Forward-Looking Statements” in LCAA’s
final prospectus relating to its initial public offering (File No. 333-253334) declared effective by the U.S. Securities and Exchange Commission (the “SEC”) on March 10, 2021, and other documents filed, or to be filed, with the SEC by
LCAA or Lotus Tech, including a registration statement on Form F-4 to be filed containing a preliminary proxy statement of LCAA and a preliminary prospectus (the “Registration/Proxy Statement”). There may be additional risks that
neither LCAA nor Lotus Tech presently know or that LCAA or Lotus Tech currently believe are immaterial that could also cause actual results to differ from those contained in the forward-looking statements.




Nothing in this document should be regarded as a representation by any person that the forward-looking statements set forth herein will be achieved in any specified time frame, or at all, or that any of the contemplated results of such
forward-looking statements will be achieved in any specified time frame, or at all. The forward-looking statements in this document represent the views of LCAA and Lotus Tech as of the date they are made. While LCAA and Lotus
Tech may update these forward-looking statements in the future, LCAA and Lotus Tech specifically disclaim any obligation to do so, except to the extent required by applicable law. You should not place undue reliance on forward-
looking statements.

Additional Information

In connection with the proposed Business Combination, (i) Lotus Tech will file the Registration/Proxy Statement with the SEC, and (ii) LCAA will to file a definitive proxy statement relating to the proposed Business Combination (the
“Definitive Proxy Statement”) and will mail the Definitive Proxy Statement and other relevant materials to its shareholders after the Registration/Proxy Statement is declared effective. The Registration/Proxy Statement will contain
important information about the proposed Business Combination and the other matters to be voted upon at a meeting of LCAA shareholders to be held to approve the proposed Business Combination. This document does not contain all
the information that should be considered concerning the proposed Business Combination and is not intended to form the basis of any investment decision or any other decision in respect of the Business Combination.

Before making any voting or other investment decisions, securityholders of LCAA and other interested persons are advised to read, when available, the Registration/Proxy and the d thereto and the
Definitive Proxy St and other doc filed in connection with the proposed Business Combination, as these materials will contain important information about LCAA, Lotus Tech and the Business
Combination. When available, the Definitive Proxy Statement and other relevant materials for the proposed Business Combination will be mailed to shareholders of LCAA as of a record date to be established for voting on the
proposed Business Combination. Shareholders will also be able to obtain copies of the Registration/Proxy Statement, the Definitive Proxy Statement and other documents filed with the SEC, without charge, once available, at the SEC’s
website at www.sec.gov, or by directing a request to: LCAA, 8 Marina View, Asia Square Tower 1, #41-03, Singapore 018960, attention: Katie Matarazzo.

INVESTMENT IN ANY SECURITIES DESCRIBED HEREIN HAS NOT BEEN APPROVED OR DISAPPROVED BY THE SEC OR ANY OTHER REGULATORY AUTHORITY NOR HAS ANY AUTHORITY
PASSED UPON OR ENDORSED THE MERITS OF THE OFFERING OR THE ACCURACY OR ADEQUACY OF THE INFORMATION CONTAINED HEREIN. ANY REPRESENTATION TO THE CONTRARY IS A
CRIMINAL OFFENSE.

Participants in the Solicitation

LCAA and Lotus Tech, and certain of their directors and executive officers, may be deemed participants in the solicitation of proxies from LCAA’s shareholders with respect to the proposed Business Combination. A list of the names of
those directors and executive officers and a description of their interests in LCAA is set forth in LCAA’s filings with the SEC (including LCAA’s final prospectus related to its initial public offering (File No. 333-253334) declared
effective by the SEC on March 10, 2021), and are available free of charge at the SEC’s web site at www.sec.gov, or by directing a request to LCAA, 8 Marina View, Asia Square Tower 1, #41-03, Singapore 018960, attention: Katie
Matarazzo. Additional information regarding the interests of such participants and other persons who may, under the rules of the SEC, be deemed participants in the solicitation of the shareholders in connection with the proposed
Business Combination will be contained in the Registration/Proxy Statement for the proposed Business Combination when available.

No Offer or Solicitation
This document is not a proxy statement or solicitation of a proxy, consent or authorization with respect to any securities or in respect of the potential transaction and shall not constitute an offer to sell or a solicitation of an offer to buy

the securities of LCAA or Lotus Tech, nor shall there be any sale of any such securities in any state or jurisdiction in which such offer, solicitation, or sale would be unlawful prior to registration or qualification under the securities laws
of such state or jurisdiction. No offer of securities shall be made except by means of a prospectus meeting the requirements of the Securities Act.




